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Diwali 2024: Top Stock Picks

Our Diwali 2024 stock recommendations offer a diversified portfolio across key sectors poised
for significant growth, providing a robust foundation for long-term wealth creation. JSW Infra-
structure Ltd. in the marine port and services sector targets a 28% upside, benefitting from an
expanding port network and favorable government investments in logistics. Hindustan Unile-
ver Ltd. aims for 36% growth, driven by rural penetration and cost optimization, while Tata
Power Company Ltd. with a 41% target gain, capitalizes on green energy initiatives and EV
charging infrastructure. In the mining sector, Vedanta Ltd. seeks 35% growth, supported by ro-
bust global metal demand. Hindalco Industries Ltd., with a 30% target upside, stands to benefit
from its diversified non-ferrous metals portfolio and sustainable practices.

Further, Indian Oil Corporation Ltd. in the refineries sector, targets a 42% gain amid strong re-
fining margins and India’s rising fuel needs. In IT, Persistent Systems Ltd. aims for 34% growth,
riding the global digital transformation wave, while Bajaj Housing Finance Ltd., projected at a
37% gain, leverages the demand for housing finance in India. In pharmaceuticals, Biocon Ltd. is
positioned for 43% growth, driven by biosimilars and generics expansion, while Navin Fluorine
International Ltd. leads the specialty chemicals segment with a target of 48%, fueled by in-
creased demand for fluorochemicals. This mix of sectors presents strong growth opportunities,
offering resilience and high return potential till Diwali 2025.

Company Name Sector LTP Target% Target Time Horizon
JSW Infrastructure Ltd Marine Port & Services 281 28% 360  Till Next Diwali
Hindustan Unilever Ltd FMCG 2578 36% 3506 Till Next Diwali

Tata Power Company Ltd Power Generation & Distribution 422 41% 595  Till Next Diwali
Vedanta Ltd Mining and Mineral Products 269 35% 363  Till Next Diwali

Hindalco Industries Ltd. Non Ferrous Metals 678 30% 881  Till Next Diwali
Indian Oil Corporation Ltd Refineries 146 42% 207  Till Next Diwali
Persistent Systems Ltd IT— Software 5670 34% 7598  Till Next Diwali
Bajaj Housing Finance Ltd. Finance 131 37% 179  Till Next Diwali
Biocon Ltd Pharmaceuticals 312 43% 446  Till Next Diwali

Navin Fluorine International Ltd Chemicals 3301 48% 4885  Till Next Diwali
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Retail Equity Research

JSW Infrastructure Ltd CMP Rs. 281

(as on 25.10.2024)

Marine Port & Services

BSE CODE: 543994 NSE CODE: J[SWINFRA Target Rs. 360

JSW Infrastructure's latest financial results reveal Company Data

a mixed performance for the quarter ending June

Market Cap (cr) Rs. 66,990.05
2024. Sales declined by 8% quarter-over-quarter Enterprise Value (cr) Rs. 52,191.76
(QoQ) to %1,009.77 crore, following a robust 17% Outstanding Shares (cr) 210.00
growth in March 2024. The company faced down- 52 week high Rs. 361.00
ward pressure on its operating profit, which fell 52 week low Rs. 160.00
by 11% QoQ to X514.64 crore, despite a strong 1m average volume (lacs) 31.32
growth of 21% in the prior quarter. This decline  Face value Rs. 2.00
can be attributed to increased expenses and de-  Consolidated (cr) FY22 FY23 FY24
preciation costs, offset slightly by a notable rise in ~ Sales 2273.06  3194.74 3762.83
other income to X93.92 crore. Growth(%) 42% 41% 18%

EBITDA 121511 1798.3 2233.97
Despite these challenges, JSW Infrastructure man- EBITDA Margin(%) 53 5% 56.3% 59 4%
aged to achieve an EBITDA of X608.56 crore, re- PAT 327.95 739 84 1,155.91
flecting a 13% drop from the March 2024 quarter, Growth(%) 13% 126% 56%
where EBITDA had surged by 19%. Net profit also EPS 54.0 4.0 5.5
took a hit, declining by 13% QoQ to X292.44 crore, P/E 0.0 0.0 44.6
after a significant 24% growth in the previous P/B 0.0 0.0 6.4
quarter. The company’s financial performance  EV/EBITDA 3.0 1.6 23.4
suggests a cooling off after a period of strong ROE(%) 10% 18.5% 14%
growth, driven by higher interest costs and rising ROCE(%) 11% 16.4% 14.1%
. ROIC(%) 8% 15.8% 11.4%

D/E 1.45 1.14 0.59

Concalls Highlights

Expansion of Capacity: JSW Infrastructure is on a growth trajectory, targeting a significant increase in its opera-
tional capacity from 170 million tonnes per annum (mtpa) to approximately 400 mtpa by FY30, representing a

compound annual growth rate (CAGR) of around 15%

Strategic Acquisition: The company has announced the acquisition of a 70.37% stake in Navkar Corporation for an
enterprise value of X1,644 crore, which is expected to enhance its logistics capabilities and facilitate last-mile con-
nectivity. This transaction is anticipated to close by Q3 FY25

Robust Financial Position: JSW Infrastructure reported strong financial performance with a market capitalization
of approximately S8 billion as of September 2024. The company aims to leverage its balance sheet for further inor-
ganic growth opportunities, reinforcing its position in the competitive port sector
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Key Highlights

e Leading Market Position: [SW Infrastructure is the second largest commercial port operator in
India by cargo handling capacity, showcasing its significant role in the country’s logistics sector. The
company also manages two port terminals in the UAE under operational and maintenance agree-
ments, further extending its influence in the maritime industry.

e Expansive Port Network: The company operates nine ports across India with a total installed
cargo handling capacity of 158.43 million tons per annum (MTPA) as of June 30, 2023. This marks a
substantial increase from 119.23 MTPA in March 2021, indicating robust growth and investment in
port infrastructure.

e Diverse Cargo Handling Capabilities: JSW Infrastructure is equipped to handle a wide variety
of cargo, including dry bulk, liquid bulk, gases, and containers. Key cargo types include thermal and
non-thermal coal, iron ore, and various agricultural and industrial products, allowing the company
to cater to diverse customer needs.

e Strategic Revenue Streams: The company generates revenue through multiple channels, in-
cluding cargo handling services, vessel-related charges, and storage solutions. In FY23, revenues
were bifurcated with 51% from JSW Group customers, 33.5% from third-party customers, and
15.5% from vessel-related charges, demonstrating a balanced customer base.

e Strong Financial Performance: In FY24, ]SW Infrastructure reported significant financial
growth, with total revenue reaching 4,032 crore, an increase of 20% year-over-year. The EBITDA
also saw a 24% increase, amounting to 2,234 crore, underscoring the company’s operational effi-
ciency and profitability.

e (Capacity Utilization and Future Growth: The installed capacity of the company is 158.5 MTPA
with a utilization rate of 62.65% in FY23, up from 59% in FY22. This highlights the effective use of
existing infrastructure and the potential for future growth as demand increases.

e Investmentin Expansion Projects: [SW Infrastructure is actively pursuing expansion through
Public-Private Partnerships (PPP) and substantial capital expenditures. Notable projects include the
North Cargo Berth-IIl at V.0. Chidambaranar Port and the Liquid Berths at Jawaharlal Nehru Port,
both aimed at enhancing capacity and operational efficiency.
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Hindustan Unilever Ltd CMP Rs. 2578

(ason 25.10.2024)
FMCG

BSE CODE: 5000696 NSE CODE: HINDUNILVR Target Rs. 3506
Hindustan Unilever Limited (HUL) reported a Company Data
steady performance for the quarter ending June Market Cap (cr) R, 6,54,161.45
2024, with sales growing by 3% quarter-over- Enterprise Value (cr) Rs. 5,25 956.68
quarter (QoQ) to 15,707 crore, a recovery from Outstanding Shares (cr) 234.96
the 2% decline in the previous quarter. The com- 52 week high Rs. 3,035.00
pany's robust revenue growth reflects strong con- 52 week low Rs. 2,170.00
sumer demand across its diverse product portfo- 1m average volume (lacs) 16.57
lio. Face value Rs. 1.00
Operating profit rose by 6% QoQ to %3,742 crore, Eausahdate i) kitas hikés rag
driven by effective cost management, although R PRl R D
’ Growth(%) 12% 16% 2%
expenses marginally increased to 11,965 crore. EBITDA 13076 14595 15476
The company's EBITDA also grew by 3%, reaching EBITDA Margin(%) 24.9% 24.1% 25 0%
%X3,951 crore, indicating healthy operational effi-
ciency. Other income, however, fell to X209 crore PAT  8,879.00 10,120.00 10,277.00
from %309 crore in the previous quarter, slightly Growth(%) 11% 14% 2%
dampening overall profitability. HUL's net profit EFS VS =1 o
increased by 2% to 2,610 crore, supported by FIE s 2248 320
’ ’ P/B 9.8 12.0 10.4
stable tax costs and manageable interest and de- EV/EBITDA 36.6 41.0 34.0
preciation expenses. ROE(%) 18% 20.1% 20%
ROCE(%) 24% 26.1% 27.1%
ROIC(%) 19% 21.0% 21.9%
D/E 0.02 0.02 0.03

Concalls Highlights

Strong Volume Growth: HUL delivered a robust Underlying Volume Growth (UVG) of 4% despite challenging mar-
ket conditions. This growth was particularly strong in the Home Care segment, which saw high single-digit volume
growth.

Margin Improvement: The company improved its EBITDA margin to 23.8%, up 20 basis points year-over-year.
More notably, the Gross Margin improved by 170 basis points compared to the same quarter last year, reflecting
effective cost management and pricing strategies.

Rural Market Recovery: The report mentions a gradual recovery in rural demand, which is a positive sign for the
FMCG sector in India. This, combined with the company's focus on premiumization and expansion in high-growth
spaces, contributed to its competitive performance in the quarter.
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Key Highlights

Diverse Revenue Streams: The company generates 42% of its revenues from the Beauty & Person-
al Care segment, which boasts a vast portfolio of over 900 stock-keeping units (SKUs) tailored to 14
consumer clusters in India. This segment is highly profitable, achieving approximately 29% margins,
the highest among its divisions.

Strong Brand Portfolio: Within the Beauty & Personal Care segment, the company features well-
known brands across various categories. Key brands include Dove, Lifebuoy, and Tresemme in skin
cleansing and hair care, as well as Lakme in color cosmetics, reinforcing its market presence.

Significant Home Care Segment: The Home Care segment contributes 29% of total revenues, en-
compassing a wide range of products that appeal to different economic segments. Brands like Vim,
Cif, and Domex exemplify the company’s stronghold in household care and fabric wash.

Robust Foods & Refreshments Division: Also accounting for 29% of revenues, this segment in-
cludes a variety of food products and beverages such as Knorr, Kissan, and Bru. The focus on innova-
tion and penetration through the “Winning in Many Indias” strategy aims to enhance sales further.

Extensive Market Reach: The company's products are available in over 80 lakh stores across India,
with around 90% of households using at least one of its branded items. This widespread availability
underscores the brand's strong consumer engagement.

Dominant Market Leadership: The company is a market leader in various categories, including
skin cleansing, skin care, hair care, fabric wash, and health food drinks. It holds a leadership position
in approximately 90% of its business areas, reflecting its competitive strength.

Focused Domestic Operations: With 96% of its revenues generated in India, the company’s prima-
ry market is firmly established. The remaining 4% of revenues come from international sales, high-
lighting the focus on maximizing domestic market potential.

Commitment to Innovation: The company prioritizes innovation across all segments, driving
growth through new product development and strategic marketing initiatives. This focus on innova-
tion is key to maintaining its leadership position and adapting to changing consumer preferences.
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